Site Selection Teacher Instructions
After students have read and analyzed the article, distribute a poster board to each group. On one side of the poster board, have the group list the steps an entrepreneur would follow in searching for a location. On the other side of the poster, ask each group to come up with at least 10 questions that an entrepreneur would ask while scouting a location for his business. Students will write and number their responses. Allow 20-30 minutes for the groups to finish and then have each group present their lists by reading them aloud to the class. Discuss them as you go.  You may or may not want to allow students to use the internet to help them write their questions. Typical responses include:
1. Is the facility located in an area zoned for my type of business?

2. Is the facility large enough for the business—does it offer room for all the retail, office, storage or workroom space I need?

3. Does the building/facility need any repairs?

4. What about the existing utilities—lighting, heating and cooling—meet my needs or will I have to do rewiring or plumbing work?

5. Are the terms of the lease and rent favorable?

6. Is the location convenient to where I live?

7. Is the facility consistent with the image I want to maintain or project?

8. Is the facility located in a safe neighborhood with a low crime rate?

9. Is the trade area heavily dependent on seasonal business?

10. Is exterior lighting in the area adequate to attract evening shippers and make them feel safe?

11. Are neighboring businesses likely to attract customers who will also patronize your business?

12. Are there any competitors located close to the facility? If so, can you compete with them successfully?

13. Is the facility easily accessible to your potential customers?

14. Is the parking space available and adequate?

15. Is the area served by public transportation?

16. Can suppliers make deliveries conveniently at this location?

17. If your business expands in the future, will he building be able to accommodate this?

18. Do people you want for customers live nearby? Is the population density of the area sufficient for your sales needs?

19. If you choose a location that’s relatively remote from your customer base, will you be able to afford the higher advertising expenses?

