Culminating Performance Task Planning
Name: __________________________

Date: _____________________________

Lesson 2: Product Market Research
Imagine you work for a company in your pathway. Your company’s profits have declined in the past few months and you have been asked to solve the problem. Your manager gives you two choices—you can either revamp an existing product or create an entirely new one to market to consumers. First, choose your product. Then conduct a market research survey to find out information about your target market. Fill in the information below as you work.
What company do you work for? _____________________________________________________
Are you revamping or creating a product? ______________________________________________
Describe your product. ​​​​​​​​​​​_____________________________________________________________ __________________________________________________________________________________________________________________________________________________________________________________________________________________________________________​​​​​​​​​______
Where do you plan to sell your product? _______________________________________________
Lesson 3: Labels and Point-of-Sale Materials
Congratulations! Your manager approved your product design. Now you must design a product package and point-of-sale materials. Use the information you learned about your target market to create eye-catching sales displays and interesting touches. Fill in the information below as you brainstorm. 
What did the results of your survey indicate? ___________________________________________ ________________________________________________________________________________________________________________________________________________________________
List at least three point-of-sale materials you would like to use to sell your product. ____________ ________________________________________________________________________________________________________________________________________________________________
What important information will you include in displays and logos? _________________________ ________________________________________________________________________________________________________________________________________________________________
Lesson 4: Informational Brochure
Everyone is very impressed by your creativity in designing promotional materials for the product. However, they are concerned that customers will not know enough about the product when they are shopping. Your manager asks you to create an informational brochure about the product which can be distributed in stores and incorporated into the displays you designed. Fill in the following information as you brainstorm.
What is the purpose of your product? _________________________________________________ ________________________________________________________________________________________________________________________________________________________________

What benefits does your product provide? _____________________________________________ ________________________________________________________________________________________________________________________________________________________________

How is the product different from your competitors’? ____________________________________ ________________________________________________________________________________________________________________________________________________________________

What important facts do consumers need to know about your product? _____________________ ________________________________________________________________________________________________________________________________________________________________

How will your brochure incorporate consumer rights? ____________________________________ ________________________________________________________________________________________________________________________________________________________________

Lesson 5: Safety and Risk Evaluation
Recalled products are constantly in the news and can give your company a bad reputation. Your manager asks you to evaluate safety hazards associated with your new product. Write a one-page report assessing fire, chemical, electrical, and mechanical risks the product could have. Include any potential solutions to solve these problems if they exist. If no hazards are present, explain why. Fill in the information below as you brainstorm.
What materials is the product made of? _______________________________________________ ________________________________________________________________________________________________________________________________________________________________

Are these materials flammable? ______________________________________________________ ________________________________________________________________________________________________________________________________________________________________

Does the product have any small parts that could break off and harm children? ________________ ________________________________________________________________________________________________________________________________________________________________

What age range is your product appropriate for? ________________________________________ ________________________________________________________________________________________________________________________________________________________________

Lesson 6: Sales Techniques
Your product is ready to roll on the market—now you just have to find some buyers. You’ve been invited to present your product at a meeting of executives of a popular department store. In order to get ready for the presentation, make a script of how you plan the sales presentation to be organized. Include opening the sale, handling resistance, and closing the sale. Fill in the information below as you brainstorm.
What clothing will you wear? ________________________________________________________ ________________________________________________________________________________

How will you open the sale? _________________________________________________________ ________________________________________________________________________________________________________________________________________________________________

What facts will you include about your product? _________________________________________ ________________________________________________________________________________________________________________________________________________________________

Do you anticipate any objections? ____________________________________________________ ________________________________________________________________________________________________________________________________________________________________

Which closing technique do you want to use? Why? ______________________________________ ________________________________________________________________________________________________________________________________________________________________

Lesson 7: The Presentation

The day has come for your sales presentation! Use the following checklist to make sure you’re prepared for your big show.
· Outfit either worn or brought to school

· Point-of-sale materials ready to be displayed and passed out, if possible

· Several copies of your brochure

· Outline of your presentation prepared
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