Sales Presentation/Demonstration

[image: image1.wmf][image: image2.wmf][image: image3.wmf]
Assignment:  You will be assigned a unique product / new innovation. Your job as a salesperson is to follow ALL of the steps in the sales process and present/ sell your product to your classmates.  This is a top-secret sales assignment, so keep your new innovation undercover until its official debut. 

Requirements: You must first prepare for the sale by becoming familiar with your product.  To do so, you will research the product and create a F.A.B. sheet with a product description and mention its possible uses. Then, being the top salesperson that you are, you will create and present a model of the product for the presentation/demonstration. REMEMBER to utilize effective probing techniques with the customer to find out what features they are looking for in your product.  On the sheet provided, you will identify EACH step of the sales process and give a description of how you will present or demonstrate your product to a potential customer. Be prepared to answer objections from your potential customers and provide a follow up plan!! 

Grading: 

· Product Research & F.A.B. Sheet 
=  
20 points possible

· Written 7-Step Sales Process

=
15 points possible

· Model/Prototype of Product

= 
25 points possible

· Overall Presentation / Demonstration 
= 
25 points possible

· Effective Customer Follow up plan          =         10 points possible

· Ability to Answer Objections

= 
05 points possible _____________________________________________________

Total Possible Points 


= 
100 points

