Corporate Sales Training Team

Power Point Project

Choose a large retail company such as JC Penney, Sears, GAP, or one of your own. Make sure your company has sales associates that help customers on the sales floor.

There is not a maximum or minimum slide requirement; you simply are required to cover the following topics thoroughly:

· What is Selling? (10 points)

· What is Effective Selling? (10 points)

· Why is selling important to the company? (10 points)

· What are the characteristics of an effective salesperson? (15 points)

· What are the 8 Steps of the Sale? (Give the definitions and examples of each. Don’t forget to mention the various methods of some of the steps of the sale) 

       (55 points)

Bonus Points will be given for professional dress!

Remember you are an employee of the company you chose. You are training newly hired sales associates. Let them know why they are there and what they can do to make the company successful. 

You will present you product in role play form. Present the PowerPoint as if you are really training and talking to the new employees.

These Power Points will be presented on the due date given. No exceptions. Anyone not finished will be given a “0” for the assignment. 

